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TETHOR Stands For: 
•   Time 
•   I’m  Excited 
•   I’m  in  Training 
•   I  need  your  Help 
•   I  value  your  Opinion 
•   Referrals 

 

TETHOR Script 
 

1 on 1 Invitation:  
Hi, (prospect name), how’s it going? (small talk)  What are you doing ______ night?   
 

• The reason I’m calling is I just started working with a new company, and I’m really excited about it. 
• (2-3 reasons)**optional 

 
 

• I’m in the training process right now and 
• I could use your help 
• What I want to do is show you what I’m doing and get your opinion  on it, it may or may not be for you 
• Worst case scenario, maybe you can send some people my way. 
• So can you help me out with that? 

 

Great, what works better for you to get together ___________ or ____________? (A or B)  

Perfect, do you want to meet 1-1 or over video conference?  

Video: Great, we use an app called zoom, we’re able to share our screen with you and see each other on video, it’ll be like 

we’re right there. I’ll send the link for it. 

I appreciate your help, looking forward to seeing you on _______. I have to go I’ll talk to you later. 

 
Invite to an Open House Presentation: 
Hi, __________ (prospect name), how’s it going? (small talk)  What are you doing ______ (Tues night/Sat morning)?   
 

• The reason I’m calling is I just started working with a new company, and I’m really excited about it. 
• (2-3 reasons)**optional 
• I’m in the training process right now and 
• I could use your help 
• We’re hosting a live video conference, I want you watch it, see what I’m doing and give me your opinion on it, it may 

or may not be for you, 
• And worst case scenario, maybe you can send some people my way. 
• So can you help me out with that? 

 
Perfect, it starts at 7pm/10am, on zoom video conference, I’ll send you a text with the link. If you can come on few 

minutes early that would be great. I’ll remind you the day before. I appreciate your help, looking forward to seeing you on 

_______. I have to go I’ll talk to you later. 
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Joint Invitation Script 
Trainee Introduces Trainer - Trainer Invites Using TETHOR 
 
Trainee Talking: 
Hey __________ (prospect name)  it’s __________ (trainee). How’s it going? (small talk…)   
 

I just wanted to let you know that I’ve started working with a new company and I’m really excited about it… and I’m 
actually sitting here with my manager/supervisor __________, he/she wants to ask you a few questions I’m going to put it 
on speaker ok?    

 

Here’s __________ (trainer) 
 

 
Trainer Talking: 

Hello____, Thanks for speaking with me, how’s your day going so far? 

 
The reason we’re calling is we work in the financial field, so it’s a new industry for _____ (trainee).  But we’re really 
excited to be working together, and he’s/she’s in the training program and going to be getting his/her provincial license 
and he/she could really use your help.  Since he/she really values your opinion(explain why), what we’d like to do is get 
together with you and __________ (spouse) and just show you what __________ (trainee) is doing, and if it makes sense, 
you could use the information yourselves, or refer some good people his/her way and help get the word out… could you 
help him/her out? 
 
Great we can get together on zoom. As far as getting together, does __________ or __________ work better for you? 
(wait for answer)  

 
Does around __________o’clock or __________o’clock work better? 

 
Great!  We’ll see you at your place on __________ day at __________o’clock! 
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Experienced Associate Scripts 
1 on 1 Invitation 
Hey __________ (prospect name), it’s ________ calling. How’s it going? (small talk) 

The reason I’m calling is I’m expanding my business and looking to get the word out about what I do. 

(2-3 reasons why) 

I want to find to a time to get together with you and show you what I do, It might be for you, it might not be. But at the 
very least you’ll learn some good info and  might be able to send some people my way. So as far as getting together 
what works better for you ______ or _______? 

 

Direct Recruiting Call to Warm Market 
 
Hey __________ (prospect name), it’s ______ calling. How’s it going? (small talk) 

The reason I’m calling is I’m expanding my business and looking for some good people. I know you’re (_________sincere 

compliment). I just wanted to know, are you locked into what you do or do you keep your options open? 

“Options open” 

Great, I want to find a time to meet with you, show you what I do and what I’m looking for. I don’t know if there will be 

an interest on your part or ours, but at the very least you might be able to send some people my way. Does that make 

sense? Great, what work better _______ or _______? 

“Locked in” 

No problem, what I want to do is find a time to meet with you, show you what I do and what I’m looking for and worst 

case scenario you might be able to send some people my way. Does that make sense? Great, what work better _______ 

or _______? 
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Referral Scripts 
1 on 1 Invitation 
Hi __________ (prospect name), this is _______ calling. I had your name and number passed along from ________. Did 
he/she let you know I was going to be calling? 

“Yes” 

Ok great, I sat down with _____& _____. Showed them some great ways to save money, save tax and just get in better 
financial shape. They mentioned to me they wanted you to see what we do and I promised them I’d give you a call. So I 
just wanted to find a time to get together and show you what we do. What works better for you ______ or ______? 

“No” 

Ok, no problem I’m sure he/she was just busy. Anyways I sat down with ______& ______. Showed them some great ways 
to save money, save tax and just get in better financial shape. They mentioned to me they wanted you to see what we do 
and I promised them I’d give you a call. So I just wanted to find a time to get together and show you what we do. What 
works better for you ______ or ______? 

 

Recruiting Referral Call or Off Teammate’s List 

Hey __________ (prospect name), this is ______ calling. We haven’t had a chance to meet, but (trainee/client) passed your 
number along to me. He/she told me you’re (3 good qualities) Is that true? 

“Sure, I guess” 

Great, I’m expanding my business and looking for some good people. I just wanted to know, are you locked into what you 
do or do you keep your options open? 

“Options open” 

Great, we’re in the financial field; we work with companies like TD, RBC, Manulife. The unique thing is we’re not 
necessarily looking for people from that background. I can’t promise there will be a fit on your part or on ours, but at a 
minimum if it’s not for you, maybe you’ll know someone that will be a better fit. Does that make sense? What works better 
______ or _______? 
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Common Questions 
FOR NEW ASSOCIATES 
1. “What is it? What do you do? What’s the name 

of the company?” 

(It’s World Financial Group.) We’re in the financial 
field; we work with companies like TD, RBC, and 
Manulife. I’m sure you’re familiar with companies 
like that right? 
 
 “Yes, of course” 
 

Great, we’re a broker for companies like that, I 
know you’ll have some questions and when we 
get together we can get into that, sound good? 
So what works better for you ____ or _____? 

2.  Any other questions always say: 

Like I said I’m new, all I really want to do is get 
your help with my training and your opinion on 
what I’m doing. Can you do that for me? Great, 
what works better for you _____ or _____? 
 

FOR EXPERIENCED ASSOCIATES 
3. “I’m too busy.”  

I understand, I’m busy too. Why don’t we do this; 
let’s set a tentative time to get together and 
confirm it as we get closer. Would you be better 
later this week or next week? 

 
4. “I already have a financial person/advisor.” 

a) Ok, have you ever had a second opinion?  

“Yes or no” 

Ok, let me ask you a question. If I could show you a 
way to put an extra, 2, 3, maybe $400,000 in your 
retirement account wouldn’t that at least be worth 
half an hour to take a look? 
 

b)  That’s great, I’m glad to hear that. We’re not 
trying to replace all the things you’re already doing, 
but what we’ve found is that we can usually 
compliment what someone already has in place. So 
let’s get together anyways, and if you see 
something you like, great, if not no worries, you 
might still be able to send some good people my 
way. Does that make sense? 

 
5. “Well before I meet I’d like to know more, what 

exactly do you do?” 

Basically we help people get debt free, retire 
earlier, get their investments working harder for 
them,  and set up their kids’ education.  
Everyone wants to do that, right? Great, when we 
get together we can talk about that.  So what works 
better for you __________ or __________? 

 

6. ”I’ve already sat down with someone from your 
company.  I already know what you guys do.” 

So are you a client or are you working with our 
company? (wait for answer) 

Tell me what happened? 

(if negative response) I’m sorry to hear that. 

We’re all independent brokers; we all specialize in 
different areas. Based on the fact that you haven’t 
seen it from me, I still think it makes sense we get 
together. So what works best for you __________ 
or __________? 
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7. “I’ve heard negative things about WFG” 

What did you hear?  

We work with major companies like TD, RBC, and 
Manulife. You’d have to agree with me that those 
companies wouldn’t partner with us if that stuff was 
true, would they?  

Great, so what works best for you __________ or 
__________? 

 

8. “Can you just send me some info? (Email, etc)” 

I don’t typically do that, because an email is not 
going to do it justice. There are things I need to 
show you visually and in person that an email can’t 
do. So let’s find a time to get together. What works 
best for you __________ or __________? 
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Prospecting Script 
Prospecting As You Go 
So  __________ (name if available) how long have you been working here? (wait for answer) 

How’s it going for you? (wait for answer)… is it something you see yourself doing long term?   

Have you ever thought of doing something else? 

Let me ask you a question, are you locked into what you’re doing, or do you keep your options open? (wait for answer) 

The reason I’m asking is our company’s expanding in the area and looking for some good people... 

I noticed you are __________ and __________ (compliment on observable skills, eg: good with people, really outgoing, 
organized, good with numbers, in management, hard working, etc) 
 

New Associate: 
__________, I can’t promise anything, but let me grab your name and number and I’ll pass it on to one of our senior 
people to give you a call, what’s the best number to reach you at? 
 

Experienced Associate: 
__________, I can’t promise anything, but let me grab your name and number and I’ll give you a call in a few days and 
we can talk more, what’s the best number to reach you at? 

 

Prospecting Script For Spouses 
 
So  __________ (name if available) how long have you been working here? (wait for answer) 

 
How’s it going for you? (wait for answer)… is it something you see yourself doing long term?   

Have you ever thought of doing something else? 

Let me ask you a question, are you locked into what you’re doing, or do you keep your options open? (wait for answer) 

The reason I’m asking is my husband/wife’s company is expanding in the area and looking for some good people... 

I noticed you are __________ and __________ (compliment on observable skills, eg: good with people, really outgoing, 
organized, good with numbers, in management, hard working, etc) 

 
__________, I can’t promise anything, but I’ll tell him/her about you and get him/her to call you.  What’s the best number 
to reach you at? 
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